5.4@% V BCEPOCCUNCKAS
MAPKETVHI | HAYYHO-TIPAKTUYECKASA KOH®EPEHLIWS

@ C MEXAYHAPOIHbIM YYACTUEM

MpodeccnoHanbHblie KOMMNETeHU U
bubnmnorekapen HayyHoO-TEXHUYECKUX
6ubnunotek B 061acT nepcoHanusaLmm Kak
daKTop 3PPEeKTUBHOro MapKeTUHra:

pe3ynbraTtbl SMMNUPNYECKOro NccaeaoBsaHmA

Ywakosa Onbra bopucosHa

pyKoBoanTenb NpoekTHoro oduca «HaumoHanbHoe bubanorpaduyeckoe
areHTCcTBO» PoccuiicKkoi rocygapctBeHHoOM 6MbanoTtekun, couckatens MIrMK



[Toyemy 3Ta Tema — O MapPKeTUHre

71%" / 76%

nepco|.|a[| n3auma oXuaaHue pa3oyapoBaHue
nepcoHaIn3npoBaHHOro eciv NepcoHanm3aumsa
CEI'OP,HFI — He B3aMMO/eNCTBUA 0TcpyTCTByeT .
AONO/IHUTE/IbHAA
onuus, a 6asoBoe
OXupgaHue MapKeTUHroBblii BbIBOA
BubnmnoTteka conepHMUYaEeT yxKe He
NoNAb30BaTENA TO/IbKO NO A0CTYNYy K MHPOpMaLmu, HO

M NO KayecTsy, yA0OCTBY M a4pecHOCTU
B3aMMOAENCTBUA
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NepcoHannsaumna 6MbanoreyHo-MHPopMmaLMOHHOro
obcnyKmBaHma™ -

5TO CUCTEMHbIN Npouecc agantaunum ycayr, npoayKToB,
pecypcoB 1 nHTepdencos LMdbpoBbIX cuctem bUbANOTEKM K
WHAUBMAYA/NIbHbIM NOTPebHOCTAM N NOBEeAEHUIO
No/ib30BaTenen, OCHOBAHHbINM Ha aHa/IM3e X 3aNpPOCOoB,
npeanovYTeHnn, NCTOPUMN B3aUMOAENCTBUA C PecCypCamm U
HanpaB/aEeHHbIX Ha NoBbiweHune 3PpPeKTUBHOCTH
ob6cny>KuBaHMA 1 ynydlleHmne Nosib30BaTe/IbCKOro OnbiTa.

*npoekm asmopckozo onpeodeneHus Yuakosol O.b.




dsonouusa cepeuca: Nepexog, kK noruke

NnoJib30BaTeJ/iIbCKOro nyTu
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nonb3oBarenb] |
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TpapuuMoHHaa Mopgenb Il
MpoaykToBaa noruka
(Mpoay ) ,, /7
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Ponb: MNMocTaBWwuk
T MacCOBbIX pecypcoB

MNepcoHanuanpoBaHHasa Mojenb . h
(NMoruka CJM) b’

3

ﬁ

[UsyyatoTca
notpebHocTu]

[KoHcTpyupyeTtcs
cepsuc]

Ponb: Hasuratop no
WHOVMBUAYaNbHbIM 3anpocam
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MapkeTuHrosble 3¢pPeKTbl NnepcoHannsaLmum
B bBubamnoreke

Ona 6ubnunorek Ana untateneiu

Yo ©0W

MoBbiweHue NHTeHcuBHOE Ypo6cTBo 9KoHOMMSA CoBpeMeHHbIN
nocew,aemMoctTu  MUCnosb3oBaHue MCNoNb30BaHUSA BpeMeHu UMUK

MpuBneyeHue Copenicteue Goree Y [106HbI 1 3HaunTenbHo BubnmoTeka
6osbLUero yicna aKTUBHOMY KOHKypeHLms ¢ KOMOPTHbIN COKpallaeT Bpems n BOCMpPUHMMAaeTCA
noceTutene n 1Cnonb3oBaHuto KOMMEpYECKIMM [OCTYynN K pecypcam YCUSISA Ha NOUCK U KakK coBpeMeHHas
cdhopmuposaHue pecypcos nnatdopmamu 06paboTky nHdopmaLmm opraHusaums
NOSNLHOCTU

umoCmpayus co30ana agmopom ¢ nomousio hitps://www.napkin.ai/
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Tpu cToNnNa ycToMuynBoro
nepcoHaNn3npoBaHHOro cepBuca

Al / AN
I | l y /| N
N — T Hanunuve
‘ MHOPaCTPYKTYpbI
/ \ He rapaHTupyeTt
] i peaynbrara.
| é/( Sf(\,\ MMeHHo kBanudmKaLms
6ubnuotekaps
Egggaull sanubukaums WHdpacTpyKTypa {H onpegensert, CTaHeT n
P - et TEXHONOrUA peanbHbIM
(KoHduaeHumansHoCTh OTPYAHVKOB Ka ; anropuTMbl, OnbITOM.
[aHHbIX NoNb3oBaTens) OCDENHUKOB MapLUpyTbl) \

N
AW

N N Ar




[An3aiiH 3MNUPUYECKOro nccnefoBaHus

YnpaBneHuYecKum KagpoBblit pecypc

3anpoc

BOMpOC:
Kak cooTtHOCUTCA
3anpoc Ha MAPKeTUHr
C peanbHbIM
noTeHunanom
KoMneTeHuun?

— ' BxogHasa AMarHocTuKka
pyKoBoaguTenen u BeayLmnx 65 6ubnuoTtekapen.

cneunanuctoB HTB. (PeanbHasi rOTOBHOCTb).
(OxunpaHus).




Barnap pykoBoacTBa: Kputnyeckasa noTpebHOCTb B HOBbIX HaBblKax

100% 3kcnepToB NOATBEPXAAT HEOOXOAUMOCTb
oby4yeHus (60% — KpuTuyeckas NOTPEOHOCTDb)

O O =

MpoekTnpoBaHue Mcuxonormyeckasa roToBHOCTb YMeHue aHannanpoBaTb
HOBbIX yCNnyr K CMeHe Moaenun noeefgeHne

BbiBog;: OXuaaemMbiv peaynbTaT — He 0CBeAOMIEHHOCTb, @ NPUKNaaHasa NPoeKTHasA KOMNETeHTHOCTL (CJM, ayauT, anroputMbl)




CTpaTternyeckuii paspbiB: OXnaaHnsa pyKoBOACTBa NPOTUB PeanibHOCTH

| 3anpoc akcnepTtoB (100% nogTBepXAaoT NOTPEOHOCTb) A l
K A K 2 I d
Iv gl . gl b ,_m|1|x||u|:||u|||ul I
75% — HexBaTKa HaBbIKOB 60% — ncuxonornyeckas 50% — neduumnt ymeHumn
NPOEKTUPOBaHMUSA HOBbIX YCAYT. HEeroTOBHOCTb K CMEHe MOAENMN. aHanM3npoBaTb NOBeAEHME.
I I Tl I
12 || CTapToBasi rOTOBHOCTb COTPYAHUKOB (MHAEKCHas MopAenb) A o 7!
LieHHocTHoe npuHsiTue (I_val) =\ e\ v
7.77, e rH <
T )Pl ) y [ | 416/5)
YpoBeHb npakTudeckux ymenui (I_skill) ; >> <<_ Pa3pblB 1;85 6anna ‘){
= // } Lr ]
= 1/ \ | | 23105 ]
@
OllllI|lI|ll|||l|l[|l|||II|lI|||III||lIIllIIllIIIIlI
° WHAEKCHASA OLIEHKA 1 2 3 4 LUKANA 0-5 °




CopeprkaHne obyueHuna: 6asosble 6,10KHU

(wKkana 1-5)

BAOK anroputmuyeckom rpamoTHocTm - 4,8

MapKeTUHroBsblii U aHaAUTUYECKU 610K — 4,75

MpoeKTHbIK 610K — 4,55
TexHonornyeckmnim 610K

HopmaTnBHO-NPaBOBOM M 3TUYECKUIN BNOK




CtapTOoBaA roToBHOCTb CaylLUaTeNen:
5 MHTerpasibHbIX UHAEKCOB (w«kana 1-5)

LLeHHOCTHOE NPUHATHME nepcoHanmsaumn: 4,16 / 5
yposeHb ymeHuit: 2,31 /5

MHPOPMALMNOHHAA aKTUBHOCTb: 2,03
dOYHKLUMOHaNbHAA HacblWweHHOCTb J1K: 3,32

4yacToTa ucnonb3osaHuAa J1K: 3,27




«Cernnoe NITHO» UM(MPPOBOM TpaHCHOPMALINN:
YenoBeueckuit GakTop

A ———— — - ’

e - - < N /
4 vz N D /
lrY KoMneTeHTHbIN T “
TexHonormnyeckas »: g N :.__/,7 _ | Monb3oBaTtesibCKui
6a3a , PEn ] " OnbIT
L (Bubnunotekapnb) & {
b J
\\\)_ _________ _(_:// /)
JInyHbI KabureT, 3bC, He ymeeT BCcTpanBaTthb 9 JlosinbHOCTb, yA06CTBO,
undpoBbie pecypchbl TEXHONOTMMU B CLEeHApU yAepXaHue

obcnyxmBaHus.

bubnunoteka obnagaet cepBMCOM HOPUANYECKM, HO 151 NOMb30BATENS OH HE CYLLEeCTBYeT PU3nYecky,
Nnoka He JOBEeAEH A0 TOYKM KOHTaKTa.
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JKOCUCTEMHbIN adhdeKT: KoMmneTeHunn 3aBUCAT
OT cpenpbl.

MpakTuyeckne
HaBbIKW
(I_skill)

Koppensauus: r=0,31 Koppensauus: r=0,32

HacbiweHHOCTb
NHdbopmaumoHHas -

aKTUBHOCTb
(I_info)

JInyHoro
KabuHeTta
(I_LK)

BbiBoa: MNepcoHann3auns pasBmuBaeTcs TaM, rae ecTb npoheccnoHanbHas
NoanuTKa 1 yHKLUMOHaNnbHas uudpoBas MHMOPaCTPYKTypa.
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CtpaTterusa vs Kagpbil:
UHCTUTYLMOHaNIbHbIU pa3pbiB

CosnapgaeTt (Touku cornacus) PacxoauTtcs (Touku paspbiBa)

 [lepcoHanunsauus NnpusHaeTcs PykoBoautenu:
KPUTUYECKN 3HAYNMOMN. XaoyTt aHanutuku, CJM m
e O6yuyeHue cuntaeTcs abCconoTHO NPOEKTUPOBAHUA NOSIb30BaTENIbCKUX
HeobXxoaMMbIM. MapLLpPYTOB.
CoTpyaoHUKMN:
L eMOHCTPUpPYIOT N1LLb 6a30BYIO
OCBELOMNEHHOCTb, HE MOTOBbI K
NPaKTUYECKOMY NMPOEKTUPOBAHUIO.

NTor: CTpaTermns chpopmMmpoBaHa, HO KaJpOBblii pecypc e€ He Noaaep XKMBaerT.

A NotebookLM



HepocTaloulee 3BeHO
NnoJib30BaTeJ/IbCKOI'o OornbiTa

SeE
_ Ll

; -_ 5
[Lndposas nHpacTpyKTypa KoMneTeHTHbIN [PeanbHbii onbIT
(ABWC, JIK)] 6ubnuorekapb (JTosinbHOCTb)]

«CepBUC B BUONIMNOTEKE MOXKET CYLLLIECTBOBATb.
Ho 6e3 KoMneTeHTHOro nocpeaHmKa
OH He CTaHOBUTCA MNOJ1b30BaTE/IbCKUM OMbITOM »
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KomMmneTeHUn nepcoHana Kak BHyTPEeHHUn pecypc
6U6IMOTEYHOro MapKeTUHra

BbisBneHune MpoekTupoBaHue
noTpe6HocTel CepBUCOB YoepxaHue JlosanbHOCTb
n (PocT poeepus n
(MoHWMaHKe LeneBbix (MocTpoerme (HepconsiieA opanibic KOHKYPEHTOCNOCOBHOCTH)

peneBaHTHbIX YCNyr u TOUKM KOHTaKTa)

ayauTopuin) M)

[ — -

bubnnotekapb CTaHOBUTCA He MPOCTO UCMNOSTHUTENEM YCNYT, @ HENOCPELCTBEHHbBIM
HOCUTENNIEM MapPKEeTUHIOBOW QYHKLMN U apXUTEKTOPOM OrbiTa.
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ApxuTeKTypa 06pa3oBaTesibHOro pelieHus: 4 cTyneHn TpaHchopmMaLlmm

O E——— . | S
72 vaca. 4 Hepenu.
UToroeas uenb —
He 0CBe/JOM/IEHHOCT, PednekcnBHO-OLLEHOYHbIN.
a NPOEKTHaA KOMNETEHTHOCT. | (OueHka apheKTUBHOCTY,

N = A 3awumTa NpoekTa).

—.. A

MpoeKTHbIN.
(Bnok-cxeMmbl, TpUrrepsbl,
NPOEeKTUPOBaHUe CLEHapUeB).

| TexHOonorum n MHCTPYMEHTDbI.
(JTuuHble kabuHeTbl, ABUC,
pekoMeHaaTenbHble cuctembl, I6C). J

| TeopeTUKO-MeToA0I0rMYECKUN.
(9Tuka, CJM, aHanus cpepabl).
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dopmaT onpegenseT pesynbrar:
Jlornka nepgarormn4yeckoro sKCrnepmMeHTa

KoHTponbHasa rpynna (ACUHXPOHHbIN dopmar)

> (BrneonexLyH) > (UHauBMayanbHble

3apaHuA)

p4
|
|
|
|
|
I

O6pasoBaTtenbHas

nporpamma

(MpoekTHble (Moazroebie

(denosbie
WHTEHCUBbI) LUTYPMBbI)

Wrpbi)

3kcnepuMeHTanbHas rpynna (CUHXPOHHbIR UHTEPaKTMB)

KOHCTPYyMpOBaTh
Nonb30BaTeNIbCKUiA

S

YMeHue

onbIT

A

Y

AN

MaccuMBHOro MHHOPMMPOBAHUA HEAOCTATOYHO. MPOEKTUPOBATL PENEBAHTHbIE CLeHapUK

06Cny>XXnBaHUA MOXXHO Hay4YNTbCA TOMbKO Yepes aKkTUBHOE NPOEKTHOE AeNCTBUE.
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[NnaBHble BblBOAbI: [lepcoHannsaumna Kak
MapKETUHIOBbIN pecypcC.

£

HoBbin cTaHgapT. KappoBbii pepuumr.
MNepcoHanuaauusa — 3To He onuums, a Bubnuotekapn MOTUBMPOBAHbI, HO rMaBHbIN
abCconTHOE YCNoBNE MapKETUHIOBOWA H6apbep — OTCYTCTBME NPAKTUYECKUX HABbIKOB
peneBaHTHOCTU HTB. NPOEKTUPOBaHUA.
ToyHoe nonagaHue. Ponb nocpepHuka.
BbisiBNneHHble AeduumnTbl NOMHOCTbLIO COBMNaAaoT Tonbko npodeccuoHanbHble KOMNETEHLNN
C peasnbHbIMU MPOEKTHbIMU 3afa4amu npeBpaLarT “TeXHONOrNMYECKYH BO3MOXHOCTb"
PYKOBOACTBA. B peanbHYy “NoANbHOCTb Nonb3oBatens”.

A NotebookLM



bnarogapHocTu

— JKcnepTtam HTB 3a yyacTtme B onpoce n coaepKaTtenbHble
KOMMeEHTapum

— 3BC «3HaHnym», rpynne komnanmm MHOPA-M 3a
noadepXKy NporpamMmmbl NOBbILWEHUA KBAaANDUKALUK U
opraHm3auunto obyyeHmaA ¢ BbiAa4Yen yaoCTOBEPEHUN

— Bcem, KTo puckHyn 1 nowen oby4aTbCa, M BCEM, KTO MOMOT
COCTOATbCA 3TOM Nporpamme




bnazodapio 3a sHUMaHue!

Ywakoea Onvbaa bopucoeHa

couckamens MIUK,
pyKosoOumesb poekmHo20 oguca
«HayuoHanbHoe bubnuoepaguyeckoe aeceHMcmMaeo»
Pocculickoli eocydapcmeseHHoU 6ubauomekxu

olushakova@mail.ru
+7-968-944-92-10
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